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Today whoever tells the best story wins the sale. Salespeople struggle to
W|r‘Fnew business and get frustrated when they come’in second place. Thw
- flnd their prospect buyers ferget almost everythlng they said and the time *

to close the sale gets longer and longer. '
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e Enter J6hn Livesa?, aka Thé'Pitch Wrﬂspererho shows sales t&ams how

toturn boring case studies into compelling case stories. =
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e They learn the exact step
that happens they become i

ome black belts in storytelling. Once
esistible and their revenue soars.

e The salespeople will no longer feel like they are drowning in a sea of
sameness because they will w how to tell stories that make them
magnetic and memorable.




AUDIENCE TAKEAWAYS [

Go from invisible to irresistible
Tug at heartstrings so people to open their purse strings
Become more resilient

Become Revenue Rockstars

Become a blackbelt in storytelling




YOUR JOURNEY WITH THE PITCH WHISPERER
F B

The Pitch Whisperer's "Tell Stories Win Sales" John is happy to sign copies of his book if
is more than just a keynote. you wish to buy copies for the audience.

It is a journey we go on together that starts This keeps the message of storytelling alive
before the event and continues after the event while also giving them a template to create
for maximum impact and engagement. their own stories.
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TESTIMONIALS

2026 Commercial Sales Meeting keynote + three
follow-up workshops

"In fact, we continued referencing his

keynote and applying his frameworks
long after he left the stage."

*****M%wm
Bill Whitehead
SVP North America, Link Snacks

"John Livesay impressed me. He was
diligent in ensuring his message
would resonate by thinking about
what would be important to our
particular audience and connecting
his knowledge and experience to
their concerns."
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"We were fortunate enough to have
John Livesay as our keynote speaker.
John's message and content
connected with our audience as he
used his technique of storytelling
and delivering the "WHY"! His 5/5/5
thinking is a gamechanger."
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HAWAY
HomeServices
Commonwealth Real Estate

"He made us smile, laugh and

changed us all for the better.

You made more than a client,
you made a family."

Keith Griffis
Executive Director of Marketing, Olympus
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VIDEOS

;he Piéasso
Of_P_itches"



https://www.youtube.com/watch?v=i1R7za0Fmqw
https://www.youtube.com/watch?v=i1R7za0Fmqw
https://www.youtube.com/watch?v=Yo6j8MQmr2U&t=25s
https://www.youtube.com/watch?v=Yo6j8MQmr2U&t=25s
https://www.youtube.com/watch?v=GMuSo6SzoGc
https://www.youtube.com/watch?v=Osv0z0-FG8Q
https://www.youtube.com/watch?v=ezVduFH0X50
https://www.youtube.com/watch?v=ezVduFH0X50
https://youtu.be/qKlJShFZegY
https://www.youtube.com/watch?v=VDi9HZdd2ec
https://www.youtube.com/watch?v=r5xajCqzSWM
https://www.youtube.com/watch?v=r5xajCqzSWM
https://www.youtube.com/watch?v=ezVduFH0X50
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REASONS TO HIRE

JOHN LIVESAY

AS YOUR NEXT SALES KEYNOTE SPEAKER!

LONG-TERM IMPACT
John's storytelling tips will be put to use

ENTERTAINING AND INSPIRING

John's signature story on meeting Michael
Phelps is an audience favorite

EXCEEDS EXPECTATIONS
John will surprise and delight the audience

HE'S BEEN THERE

John has been in your audience's shoes

READ MORE
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POWERFUL STORYTELLING {
Laughter and the occasional tear may Y]
happen!
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RELIABLE

John is easy to work with and clients love
how he is both flexible and dependable

CUSTOMIZED

John learns your "language" which pulls the
audience in

FOLLOW-UP SESSIONS

John keeps the conversation going with 30
and 90-day virtual follow-ups



https://johnlivesay.com/reasons-to-hire-john/

